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Object: Biochar carbon credits and biochar markets for Emergent Waste Solutions (EWS) 

 
To Whom it May Concern, 
 
Emergent Waste Solutions is working with us, GECA Environnement, on the generation, sales and marketing of 
their biochar carbon credits following the beginning of their continuous biochar operations. The biochar carbon 
credit market is developing rapidly and strongly internationally. At the end of last year, prices were around 
125-150 USD/mton CO2e. We expect the project’s pricing to be higher than the average, between 175-250 
USD/mton CO2e due to the nature and desired characteristics of the project. For example, Emergent Waste 
Solutions is located on Native Land which leads to social & environmental co-benefits ultimately driving up the 
price and demand for this project.  
 
There is high demand for biochar carbon credits in the market. The reason why there is such high demand is 
because biochar is the only current solution that can permanently sequester carbon at a relatively low cost, 
while providing additional benefits through the physical biochar usage. Buyers of the likes of JPMorgan Chase, 
Zurich Insurance, Microsoft and Shopify, as examples, are purchasing such credits from the voluntary market 
for multi-year agreements in order to either compensate their emissions or their clients’ emissions. Emergent 
Waste Solutions already has 50t of carbon credits pre-ordered from a major corporation and a big financial 
institution has requested volume availability for the end of the year.  
 
GECA has a strong expertise in this area and intends to sell the entirety of the project’s credit supply to 
maximize profitability once the company will be eligible. Based on our market intelligence and the expected 
prices of the market in 2022 and 2023, GECA would expect to bring in a gross value around 100 000 USD/year 
or more from an expected biochar production of at least 400 tons per year. GECA is a recognized firm with 
several buyers in the field, including JPMorgan Chase, Zurich Insurance, Swiss Re and others. Note that this is 
not a purchase offer nor is it a formal agreement, but simply an indication of the potential revenue that the 
project could generate from carbon credits once operational. 
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